
 Learn to upsell and cross

 Become a trusted
advisor of our paying
customers

 Prepare and coach our
customers

 Further expand your sales
knowledge and qualities

 Learn to prospect, book
meetings, negotiate and close
deals

 Become a strong consultative
seller

At the end of 
Academy 
Program you 
will have several 
career paths 
available

9 months 3 months 6-12 months

SALES ACADEMY
CURRICULUM

 Build your network with CxO's

Match businesses to innovative 
solutions

 Attend our (virtual) high-end 
events

Sales ManagerCustomer Success
Manager

Key Client Manager




